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Disclaimer 

This presentation includes only summary information and does not purport to be comprehensive. Forward-looking statements, targets and 

estimates contained herein are for illustrative purposes only and are based on management’s current views and assumptions. Such statements 

involve known and unknown risks and uncertainties that may cause actual results, performance or events to differ materially from those anticipated 

in the summary information. Actual results may depart significantly from these targets given the occurrence of certain risks and uncertainties, 

notably given that a new product can appear to be promising at a preparatory stage of development or after clinical trials but never be launched on 

the market or be launched on the market but fail to sell notably for regulatory or competitive reasons. The Group must deal with or may have to deal 

with competition from generic that may result in market share losses, which could affect its current level of growth in sales or profitability. The 

Company expressly disclaims any obligation or undertaking to update or revise any forward-looking statements, targets or estimates contained in 

this presentation to reflect any change in events, conditions, assumptions or circumstances on which any such statements are based unless so 

required by applicable law. 

All product names listed in this document are either licensed to the Ipsen Group or are registered trademarks of the Ipsen Group or its partners. 

The implementation of the strategy has to be submitted to the relevant staff representation authorities in each country concerned, in compliance 

with the specific procedures, terms and conditions set forth by each national legislation. 

Safe Harbor 

The Group operates in certain geographical regions whose governmental finances, local currencies or inflation rates could be affected by the 

current crisis, which could in turn erode the local competitiveness of the Group’s products relative to competitors operating in local currency, 

and/or could be detrimental to the Group’s margins in those regions where the Group’s drugs are billed in local currencies.  

In a number of countries, the Group markets its drugs via distributors or agents: some of these partners’ financial strength could be impacted by 

the crisis, potentially subjecting the Group to difficulties in recovering its receivables. Furthermore, in certain countries whose financial equilibrium 

is threatened by the crisis and where the Group sells its drugs directly to hospitals, the Group could be forced to lengthen its payment terms or 

could experience difficulties in recovering its receivables in full.  

Finally, in those countries in which public or private health cover is provided, the impact of the financial crisis could cause medical insurance 

agencies to place added pressure on drug prices, increase financial contributions by patients or adopt a more selective approach to reimbursement 

criteria.  

All of the above risks could affect the Group’s future ability to achieve its financial targets, which were set assuming reasonable macroeconomic 

conditions based on the information available today.  
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Global specialty pharma company; US now top affiliate 

81% 

19% 

9M 2016 sales by segment 

Primary 

Care 

9M 2016 sales by geography 
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Broad global footprint 

1 

France  2 

China 

4 Germany 

3 

US 

5 Italy 

Top 5 affiliates 

Note: EM: Emerging Markets; ROW: Rest of World 

Specialty care increasing as a percentage of overall sales 
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Executing on base business growth strategy 

Note: ALL: Adult Lower Limb; GI: Gastro-Intestinal; NET: Neuroendocrine Tumors; OTC: Over The 
Counter; PLL: Pediatric Lower Limb; RCC: Renal Cell Carcinoma 

Specialty Care 

Establish 

leadership  

in NET 

Maximize  

Dysport® potential 

Ensure successful 

Cabometyx™ 

launch 

 Develop Somatuline® in new indications and delivery devices 

 Expand portfolio with telotristat etiprate and 177Lu-OPS201/ 68Ga-OPS202  

 Launch Dysport® in new indications (PLL, ALL) in US; developing new formulation 

 Successful Galderma partnership in aesthetics, especially in the US 

 Accelerate Specialty Care growth; reinforce niche oncology strategy 

 Focus on launch in 2L RCC in Europe; expand in other indications 

Primary Care 

 

 Expand portfolio of products: recent launches in France, Probi in-licencing  

 Transition to OTC model and continued focus in China  
GI and OTC focus 
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+36.0% 
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® 

+23.9% 

+7.2% 

Sept YTD 2016 sales growth driven by Specialty Care 
business 

Drug sales – Sept YTD 2016 in million euros – % excluding foreign exchange impact 

+2.5% 

Group sales  

€1,154.4m 

+10.5% 

Primary Care  
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(6.4%) 

S
p

e
c

ia
lt

y
 C

a
re

 
P

ri
m

a
ry

 C
a
re

 

® 

Specialty Care  

€933.2m 

+15.5% 

 

 

+2.8% 

(23.2%) 

Note: NET: Neuroendocrine Tumors 

Strong Q3 sales growth at +12.2% (including +17.8% for Specialty Care) 
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Specialty Care sales 

Core Operating margin(1) Around 22% 

Primary Care sales Between -3% and -5% 

2016 financial objectives raised  

Growth ≥ +15% 

Around 21% 

Slight growth 

At constant currency 

At constant currency 

Growth > +12% 

H1 2016 Guidance Updated Guidance 

In percentage of sales  

Note: COI: Core Operating Income 
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2016 roadmap 

Note: AUL: Adult Upper Limb 

Cabometyx® EU approval and commercial launch readiness supported by  

strong clinical profile 

Solid Operating performance driven by Specialty Care sales growth 

Building critical mass for spasticity indications for Dysport® in the US 

Accelerated Somatuline® momentum with significant US contribution 



Thank you 


